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Who Supplies Complete Solar Power Systems for
Telecom Towers?

Compare documented supplier roles, then identify who owns the equipment package,
site completion and continuing energy service.

Updated October 13, 2026
Supply responsibility guide
Approx. 9 minute read
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Huijue Group offers configurable telecom solar and hybrid equipment with engineering
and integration support. Huawei offers telecom site-power platforms that coordinate
solar, storage and other sources. Camusat describes solar and hybrid power projects
with engineering, installation and commissioning, while its Aktivco division offers energy-
service models. These are identifiable supply routes, but their public portfolios do not
establish that every quotation includes a finished, operating tower site.

The buyer’s first task is to decide what “complete” must mean at the point of handover.
A factory-tested cabinet, a commissioned energy installation and an ongoing power
service are different deliverables. Comparing complete system suppliers becomes
useful when the same delivery boundary is put in front of each bidder.

Verified supplier examples, with their public scope limits

The following examples were checked against official company materials on October 13,
2026. They illustrate distinct roles, rather than a ranking or a statement that the
companies are interchangeable. This website is operated for Huijue Group, so Huijue’s
entry is a disclosed commercial description. Each company’s claims remain first-party
evidence, not an independent assessment of field performance.

Huijue Group: a configurable equipment and integration route
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The current Huijue telecom products and services portfolio describes PV subsystems,
battery storage, MPPT and hybrid control, power conversion, distribution, outdoor
cabinets and site energy management. It also describes load assessment, energy
modelling, detailed engineering, factory integration and deployment support. That
supports inviting Huijue to quote a defined equipment package or integrated platform.

Ask the project quotation to identify what Huijue manufactures or integrates, which
items are sourced from other manufacturers, and which activities remain with the buyer
or a local contractor. The public portfolio does not establish component-by-component
manufacturing origin, local construction coverage, installation labour, permits or a
continuing service commitment for your destination. Those items need a written return.

Huawei: a telecom site-power platform route

Huawei Digital Power’s current green-site power page describes coordination across PV,
storage, fuel, grid and load, together with site-energy operation and monitoring
functions. It is evidence of a telecom power-system offering, rather than merely a
residential solar-inverter listing.

The page does not settle who supplies the proposed array, supporting structures, field
cables or destination-site construction. Request the exact product configuration,
component supply split and delivery partner. Use the offered configuration and a
destination-specific bid for any performance comparison.

Camusat: a project delivery route

Camusat’s official operational business lines list solar and hybrid power systems, design,
engineering, installation and commissioning, alongside telecom-site construction and
maintenance. This makes Camusat a relevant example when the procurement includes
field execution as well as power equipment.

The material mentions strategic partnerships; it does not identify the maker of every
offered power component. Obtain the project-specific OEM list, work locations and
exclusions. A group capability statement alone cannot confirm that a particular country,
site or subcontracted activity is covered by the bid.

Aktivco: an energy-service route

Camusat’s Aktivco business-model materials describe ESCO arrangements combining
solar, batteries, generation and grid resources, plus tower-and-energy and solar-as-a-
service models. The buying decision can therefore concern supplied energy and
managed assets rather than outright ownership of every component. Confirm financing,
asset ownership, service coverage and operating duties for the proposed arrangement
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before treating it as an alternative to equipment ownership.
Editorial illustration of a hypothetical site delivery review in Kenya.

What makes a telecom solar supply complete?

A telecom solar supply is complete when every function required at the agreed handover
boundary is included, assigned to another named party or explicitly excluded with an
accepted completion plan. Completeness is measured against that project’s deliverable,
operating duty and acceptance evidence; the presence of panels, batteries and a
cabinet is insufficient on its own.

Equipment package

The seller delivers the specified hardware, configured interfaces and agreed
documentation. Factory testing can establish functions inside the supplied boundary.
Site foundations, field wiring, array installation, utility interfaces and commissioning may
still be separate. An equipment package can be complete as an equipment purchase
while the tower’s energy installation is unfinished.

Commissioned site-energy project

The scope extends to an installed power path serving the stated loads. A named project
party coordinates equipment and field works, closes the site interfaces and returns the
agreed commissioning records. Radio equipment, land, network backhaul or an existing
generator may remain owner-supplied, provided the exclusions and integration duties
are clear.

Continuing energy service

The service party has agreed obligations after commissioning, such as operation,
maintenance and replacement of specified energy assets. Ownership and charging
arrangements can differ from an equipment sale. Define the supply point and
responsibilities before assessing the service offer; detailed payment, performance and
contract terms need their own review.

These distinctions do not establish how deeply a company manufactures its products.
Manufacturing capability, brand ownership and telecom supply scope answer different

procurement questions. A supplier may coordinate sourced components successfully,
while a component manufacturer may leave the site integration to somebody else.

Name the delivery owner before inviting bids
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Use one scope matrix for every invited supplier. In each row, record the seller’s included
work, the other responsible party, the interface between them and the evidence that
closes that interface. “By others” should become a named organization and a
deliverable before the purchase is released.

Delivery boundary Responsibility to allocate Evidence needed at the handoff

Site inputs and design Who validates the load, resource, Approved design basis and
reserve target and layout, and interface drawing; assumptions
who approves changes? identified

Equipment procurement Who supplies the PV, storage, Scope-marked BOM with
conversion, cabinet and control maker/model, included quantities
items, including sourced and exclusions
equipment?

Factory integration Who configures and tests the Configuration record, agreed test

assembled package and releases results and unresolved-item list
it for dispatch?

Transport and site works Who arranges shipment, receiving Delivery split, receiving record
checks, access, foundations, and completed local-work
mounting and field connections? interface record

System commissioning Who proves the installed source, Site acceptance record, settings
battery and load interfaces work  baseline and completed exception
together? closeout

Operations handover Who receives data access, Named operating owner, support
maintains the assets and handles route and agreed
a cross-vendor fault? documentation/spares handover

The decisive row is often the one that spans two contracts. A power-cabinet seller may
provide a generator-start output while another party supplies the generator interface.
Neither description establishes who checks the pair together. Assign solar delivery
responsibility for that connection, including design review, installation verification and
the result returned to the buyer.

This matrix identifies ownership; it is not another component catalogue. Use the telecom
power component guide to understand the physical functions. For the work that can
realistically be closed before shipment, refer to the factory integration and site assembly
comparison .

A site handoff that exposes an unowned interface

Consider a hypothetical telecom solar deployment in Kenya. A supplier ships the
configured cabinet and battery package, a separately appointed contractor installs the
PV array, and the operator retains an existing generator. This is a procurement example,
not a reported Huijue, Huawei or Camusat project.

At receiving inspection, the cabinet matches its order and the PV modules match theirs.
Later, the installed generator does not respond to the cabinet’s start request. Both
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deliveries can satisfy their individual hardware descriptions while the combined site still
fails its intended operating case.

A scope return should have identified who selects the compatible interface, supplies any
required intermediate equipment, confirms the generator control limits and
demonstrates the complete sequence at commissioning. The site acceptance owner
coordinates those responsibilities and records the integrated result. That person or
organization does not acquire authority to alter protection settings outside the approved
design.

If the cabinet supplier offers engineering support only, record that limit and appoint the
field-integration party separately. If an EPC accepts the full interface, put its supplier
coordination and test obligation in the site work scope. If an ESCO provides the
operating power service, identify which legacy generator assets and faults fall inside its
arrangement. The answer comes from the agreed delivery model, not the logo on the
cabinet.

Should you buy an equipment package, a site project or an
energy service?

Buy an equipment package when your organization can manage site design and
integration. Seek a site-project offer when the required deliverable includes installed and
commissioned power. Evaluate an energy-service arrangement when the intended
purchase includes continuing operating responsibility and its asset or financing model is
acceptable. All three routes still need an explicit supply point and interface owner.

¢ An equipment RFQ should ask the seller to return included hardware,
configuration, factory-test scope and support limits. Pair it with a funded plan for
the remaining field work.

e A project invitation should require one delivery lead to coordinate the local works
and the interfaces between supplied, subcontracted and owner-retained assets.

e A service invitation should identify the operating boundary, asset ownership and
responsibilities transferred to the service party, so it is compared with a service
of the same scope.

Evaluate the route against the team’s actual ability to close the remaining work. A
procurement department with an established field-integration team can use a different
package from an operator without that capability. Combining prices before normalizing
these responsibilities can make an equipment-only quotation appear cheaper than a site-
delivery offer that includes additional work.

Close the evidence gaps while the shortlist is still small
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Keep the official-source date and the supplier’s written scope return together. A product
page establishes a reason to investigate the offering; it does not prove the quoted
configuration, destination availability or performance of the supplied installation. Ask for
the missing evidence before turning a long list into a purchase decision.

e A current offering for the actual destination and load class, rather than a related
residential or general storage product.

e The contracting seller, delivery lead, equipment makers and proposed local
execution parties, with each role declared.

e A scope-marked return identifying included, separately priced, owner-supplied
and excluded work.

e Configuration and test evidence for the equipment being quoted, plus a named
route to close field interfaces.

e Written confirmation of commissioning participation, documentation, support and
ongoing duties where they are part of the proposed purchase.

Use the same evidence standard for Huijue and every other supplier. Unpublished detail
is a question to resolve, rather than evidence that a company has no capability. Equally,
a broad portfolio claim cannot fill a missing project responsibility. Use the outdoor
telecom cabinet RFQ checklist for detailed cabinet input fields, and the scope matrix
here to identify which party must return each item.

Request a return with the supply scope marked

Send Huijue the proposed site boundary, retained equipment, intended purchasing route
and the parties available for local work. Request a project return that marks included
equipment, sourced items, integration duties and exclusions. Use that return to decide
whether the remaining work has an owner before releasing the order.

Request a supply-scope review

Related engineering resources
Huijue Telecom Products and Services

Global Telecom Site Energy Design Patterns
Telecom Power System Components

Contact Us

For catalog requests, pricing, or partnerships, please visit:
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https://www.thesolartelecom.com

WHO OWNS
SITE DELIVERY?

Who Supplies Complete Solar Power Systems for Telecom Towers?
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